Program, a 20-week intensive program,
have been baby boomers.

“It makes sense to me for a number
of reasons,” said Debra Askanase, En-
trepreneurial Programs Director at the
Salem Harbor Community Development
Organization. “They’ve got the support
of family, they potentially have savings,
they have expertise and they are tired
of working for other people.” .

For Nick Papakyrikos, 44, owner of
small business franchise store Signs
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on Washington Street and hire his first
employee. Papakyrikos launched in
July of 2005 and is not yet profitable
but is breaking even. He draws support
from the four other Signs By Tomorrow
franchisees in Massachusetts and from
a business networking group.

“When you're laying it all out you say,
‘What's the down side? For me it was
a couple of my prime years of earning
income would be passed. I recognized
that financial investment could be

ing and an MBA. How could somebody
fault me for trying a new venture?”
Robin Phelan, 43, was motivated to
begin a business tied to an issue about
which she feels strongly. As a nurse at
Massachusetts General Hospital for nine
years, Phelan frequently visited the
urology unit and became interested in

the problem of incontinence that both’

old and young people face, often with
shame. In 2005, Phelan launched Con-
tinence Connection LLC in Rowley, an

him. Hayman was initially concerned
about how customers would feel about
his gray hair.

“I didn’t know what the reaction
would be to someone being a little older
—a lot of people who do this are young-
er;” said Hayman. “But it’s worked to
my advantage. Sometimes you're just
wiser with age.”

LISA VAN DER PDOL can be reached at
Ivanderpool@bizjournals.com.



